
Meet  the new boss...
   So, after almost four months 
of gross self indulgence on the 
part of the Tory Party BoJo 
has taken up residence at No.
10. As a consequence a No-
Deal-Brexit is looking more 
likely than it has thus far.
  It is interesting to note that 
those that are pressing the 
hardest for a No-Deal-Brexit 
seem to be multi-millionaires...

Having surrounded himself 
with like-minded chums BoJo 
has appointed Michael Gove 
to oversee the No-Deal-Brexit 
and an awful lot of tax-payers’ 
money is being consumed 
putting plans into action. The 
Institute For Government had 
estimated that the Westminster 
Government will have spent 

£2bn on Brexit by the time the 
dust settles. Since then another 
£2.1bn has been committed. 
And this is besides the costs to 
the wider UK economy in 
terms of business interruption, 
reduced demand, higher costs 
and loss of investment.

In the meantime the UK will 
have to get to grips with 
trading on WTO terms and 
these are going to dominate 
economic life for many years.

In this month’s newsletter we 
look at the World Trade 
Organisation and exactly what 
those WTO terms mean and 
on how and where the likely 
impact will be felt.
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 The Blog
   The costs of running that box in the corner of the bar or 
having piped music are getting ever steeper, thanks to changes 
in copyright legislation, the costs that the subscription TV 
services are seeking to recover from commercial subscribers 
and the additional costs of the new entrants to the world of 
pay-tv.
   There have been signs that the geese that lay the golden eggs 
are getting a tad cheesed-off with all this and the recent impact 
of the 2018 business rates revaluation round has of course 
been carried over into pay-tv subscriptions.
   Content licensing has changed as well with the arrival of the 
MPLC Umbrella Licence. When all these costs are added up 
you need to sell a helluva lot of pints just to break even.  If 
they haven’t done so already a lot of licensees will be carrying 
out a cost/benefit analysis and it is likely that the results will be 
marginal. To make matters worse the increasingly aggressive 
stance taken by these companies only leads to questioning 
whether it is all worth it.
   This is a conservative summary of the claims made on the 
licensee’s pocket.
   The TV Licence. Unless you rent, buy or stream movies 
from the like of Sky, BT, Virgin, Netflix or Amazon; or watch 
DVDs, Blu-Rays or videos; watch Youtube clips or play video 
games you need a TV licence. Since September 2016 a licence 
has been required for catch-up tv services such as the BBC 
iPlayer. 
   For commercial premises a licence covers 15 “units” (tvs or 
screens) and an additional licence is required for each block of 
5 units. The annual cost starts at £154.50.
   The MPLC Umbrella Licence. This was launched a 
couple of years ago with the aim of recovering royalties for tv 
content not covered by music licensing. The MPLC claim to 
represent 95% of copyright stakeholders but there is no quick 
way of establishing whether a particular content provider is a 
member. The licence costs between £100.20 and £200.40 a 
year depending on square meterage plus VAT. However, hotel 
guests’ bedrooms are not charged for. Showing Eastenders in a 
pub just got more expensive.
   Sky TV.  The costs of Sky TV subscriptions are continuing 
their upward trajectory thanks to the sums paid for football 
broadcast rights and typically now are anything between 
£10,000 and £30,000 annually for a 128 game season 
depending on rateable value.
   BT Sport. BT Sport is charging between £4,800 and 
£20,400 annually for their 52 game season.
   Amazon Prime. New kid on the block Amazon 
purchased the rights to 20 premier league matches for the 
2019/2020 season which they will be showing by way of an 
arrangement with BT Sport. The cost has not been finalised 
but it has been estimated that the subscription will be between 
£1,200 and £7,200 a year.
   Premier Sports. This service and its companion channel 
FreeSports have been around for a number of years. 
Subscriptions currently are around £60 a year, but that has 
been for domestic subscribers. No price has been announced 

for commercial subscribers. The jewel in Premier Sports’ 
crown is the rights to La Liga matches.
   If you use your tv to show music videos you will need 
“TheMusicLicence” which is the new vehicle for the 
recently combined PRS and PPL. This replaces the old  VPL 
licence which was administered by PPL.
   With regard to music and audio material whilst 
TheMusicLicence is intended to cover the previous PRS, PPL 
and VPL licences the means of calculating the fees has not got 
any simpler. Both PPL and PRS operate their own tariff 
structures which went through an overhaul at the back end of 
2018 which led to massive planned hikes in the charges for 
“featured music” events, which are charged per event on a per 
person per hour basis.
   Besides that both the PRS and PPL components of 
TheMusicLicence are charged on a combination of square 
meterage and seating capacity. For example PPL charges 
£142.87 per year for areas of between 1 and 400 square 
meters, rising to £357.19 for areas between 951 and 1000 
square meters. Plus VAT.
   To confuse matters PRS charge £210.02 a year for 
background music played via radio or tv for up to 30 seating 
capacity with an extra £46.65 for each additional 20 or part 
thereof. Plus VAT. 
   For music played via record or CD the costs are £246.44 for 
up to 30 plus £82.14 for each additional 20 seated. Plus VAT.
   For a juke box the charges on the same seating basis are 
£280.04 a year plus £93. 34 for the additional 20, whilst the 
costs for a video juke box are £392.04 a year and £130.66 for 
the additional 20 seated.
   Where two or more devices are audible in a given space 
charges are reduced by a generous 10%.  A final kicker is that 
PPL/PRS have introduced an automatic inflation adjustment 
that kicks in each 1st July. 
   An increasingly aggressive approach is being taken to recoup 
all these charges and it is easy to be overawed by the legalistic 
arguments employed. But it has never been more important to 
stand your ground. For example it makes no sense to be 
charged for a tv, radio, hi-fi and a juke box for the same room 
when practically only one can be used at any one time.
   With regard to the costs of having a tv in the bar it is down 
to each licensee to judge what it is economically viable to 
show.
   What is clear is that music and tv costs are, together with 
business rates, the highest overheads faced by licensees and 
indeed the comment was made by one landlord that you could  
by a pub with a 100% mortgage for a lower monthly cost (I am 
paraphrasing here, but you get the point).  For licensees with 
tied tenancies the situation is bleaker because their margins on 
beer sales are significantly thinner. It has been said that the 
ideal gross margin on wet sales is 65% but these days it is a 
real struggle to achieve anything like that. Which means that 
you have to sell a helluva lot of beer to cover these costs.
Ho hum.  



A “No-Deal” Brexit and the WTO. 
   Because the whole Brexit thing had descended into farce 
in recent months there did not seem to be much point in 
putting together further updates, however now that the 
Conservative Party have spent four valuable months on 
electing a new leader it would seem clear based on their 
choice that a “No-Deal Brexit” (NDB) is the likely outcome, 
unless a means can be found in Parliament to head it off.
   With this in mind it seems appropriate to look at what 
trading under WTO rules actually means and what the 
ramifications are. 
   The World Trade Organisation (WTO) is the successor 
organisation to GATT - The General Agreement on Tariffs 
and Trade - that was created in 1947 following a United 
Nations Conference on Trade and Employment, with the 
aim of promoting international trade by reducing or 
eliminating trade barriers such as tariffs and quotas. It was 
initially signed by 23 nations, rising to 123 by 1994 when it 
was absorbed by the WTO. The average tariff levels in 
1947 of the main GATT participants was 22% and by 1999 
this had fallen to an average of 5%. Much of this 
achievement is attributed to GATT/WTO. Today the WTO 
operates the global system of trade rules - the GATT - 
whilst providing a forum for negotiating trade agreements 
and settling trade disputes, and overseas the interests of 
lesser developed countries. Some 95% of world trade is 
accounted for by the current 164 WTO member states.
   The UK has been a member of GATT/WTO since 
inception in 1947, as have four of the founding members of 
the European Union. Each EU member state has retained 
its WTO membership and the EU itself has been a WTO 
member since 1995. Since then all but seven of the 28 EU 
member states have become WTO members.
   Over 50% of global trade is covered by Free Trade 
Agreements (FTAs). The EU currently has 70 FTAs in 
place which the UK currently benefits from by virtue of 
being a member of the EU. The latest ones to be added 
have been Canada, Mexico, Japan and Mercosur - a 
South American bloc comprising Argentina, Brazil, 
Paraguay and Uruguay. If the UK leaves the EU abruptly in 
a NDB it ceases to benefit from these trade deals. The 
same applies at the end of a transition period, assuming 
that the UK did successfully negotiate a withdrawal 
agreement that was approved by the House of Commons. 
There has been talk of the UK “rolling over” these trade 
deals, the implication being that it can all be done in a few 
months. “Rolling over” means instituting replacement UK 
agreements with these counter-parties on the same terms 
that the EU has achieved.
   Certainly it is the Westminster Governmentʼs ambition to 
negotiate replacement FTAs as soon as possible in order 
to achieve continuity in international trading conditions, 
and a number of deals have been signed in principle, 
although it has to be said these are hardly going to make 
up much of the shortfall as they consist of Chile, the Faroe 
Islands, Switzerland, Israel, the Palestinian Authority, Fiji 
and Papua New Guinea and the Eastern and Southern 

African States (Madagascar, Mauritius, Seychelles and 
Zimbabwe). Further in-principle deals are in progress with 
the Caribbean states, Iceland and Norway, South Korea 
and a Central America bloc comprising Costa Rica, El 
Salvador, Guatemala, Honduras, Nicaragua and Panama. 
   Japan and Turkey have made it clear that they will not 
roll over existing FTAs, which is serving to highlight one of 
the difficulties that the UK is going to face going forward. 
The EU/Japan free trade agreement - the worldʼs largest - 
covers 30% of global trade and took 8 years to negotiate 
and implement. Given the size of the UK economy 
compared to that of the EU the terms of any UK/Japan 
FTA are not going to be as advantageous as those of the 
deal recently concluded. Indeed Canada has made this 
very point, which is why the UK for example will not be 
able to “roll over” the EU/Canada FTA.  A number of 
countries are seeing Britainʼs post-Brexit position as an 
opportunity to achieve much more advantageous terms. 
   In all the UK is facing negotiating a total of 759 treaties 
which, according to the World Economic Forum, points to 
a second major issue, that of the “capacity” to negotiate 
them all, the number of personnel with the experience and 
the skills to conduct trade negotiations being most 
definitely finite. Furthermore, negotiating a trade 
agreement is not a five minute job and the more complex 
and/or sophisticated an economy the longer it takes. As 
mentioned, the EU/Japan agreement took 8 years, the EU/
Canada agreement took 7 years to negotiate but was 
actually 22 years in the making, the EU/Mercosur 
agreement was another 20 year effort. 
   By far the most important FTA the UK will need to 
conclude is that with the EU and again this highlights the 
issue of “clout” that the UK is facing. The UK accounts for 
less than 7% of total EU exports but the EU accounts for 
44% of all UK exports. In other words the UK needs an EU 
FTA more than the EU does - as a bloc. Clearly the 
situation is different with regard to individual EU member 
states but as the EU will be negotiating as a bloc the UK is 
far more dependent on a successful outcome and is in a 
much weaker bargaining position.
   So in summary, one way or the other the UK is facing 
years of negotiating to replicate all the trade deals it will be 
giving up through Brexit, whilst having to accept that its 
bargaining power is nothing like that of the EU, except with 
the very small economies. There are clearly reasons why 
Donald Trump is rubbing his hands in anticipation of 
negotiating a US/UK FTA, and being kind, generous and 
magnanimous to the UK does not figure amongst them. 
Add the dispute with China to the mix and you have a very 
volatile environment in which to negotiate. 
WTO Rules
   All this means that in the meantime the UK has to fall 
back on the WTO and the WTO rules. All current 164 
members of the WTO trade with each other on the basis of 
WTO rules unless there is an FTA in place. Each member 
is required to submit to the WTO a list of tariffs and quotas 
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it applies to other countries, known as WTO Schedules. It 
is up to WTO member countries to determine these tariffs 
and quotas based on their individual economies and their 
strategic needs. However, a memberʼs proposed Schedule 
has to be “signed up to” by the other WTO members.
   As part of its post-NDB planning the UK has drawn up 
plans for its tariffs and is aiming to increase the level of 
tariff-free imports from the current 80% to 87% by value. 
Indeed, it had been intended to scrap all tariffs and non-
tariff barriers on goods coming from the EU.This is 
designed to ensure that consumers do not experience a 
shock-wave of price increases, which is all well and good, 
except that it leaves a number of UK industrial sectors 
horribly exposed to cheap imports - notably agriculture, 
whilst risking undermining the UKʼs strict food standards. 
Under the WTOʼs “Most Favoured Nation” rules the UK 
cannot lower tariffs just for the EU, or any other single 
WTO member state unless there is an FTA already in 
place. The UK is obliged to treat every WTO member with 
which it does not have a trade agreement in place in 
exactly the same way. Included in this is market access.
   A number of Brexit proponents including Boris Johnson 
have cited Article 24 of the GATT as a means to achieve 
and maintain tariff-free trade in the case of a NDB. This 
has been strongly refuted by those who should know, 
including Mark Carney, the Governor of the Bank of 
England and Cecilia Malmstrom, the European 
Commissioner for Trade. They have stated that GATT 
Article 24 only applies if there is an FTA already in place.
   Furthermore, on Brexit Day + 1 Non-Tariff Barriers 
(NTBs) come into force. NTBs include product standards, 
safety regulations, sanitary checks and customs controls 
and apply to exports as well as imports. This is one of the 
major issues with crashing out of the EU. A transitional 
period resulting from a withdrawal agreement would allow 
for the economy to be gradually prepared for the 
introduction of NTBs. 
   NTBs are one of the reasons why the Republic of Ireland 
and the EU are so sensitive about the “Back Stop” that 
was negotiated as part of Theresa Mayʼs luckless 
Withdrawal Agreement. Besides worrying about the impact  
an NDB would have on the Good Friday Agreement and 
the maintenance of peace in Ireland the EU sees the 
integrity of the EU single market at stake, as the porous 
Irish/Northern Irish border would potentially allow floods of 
- for example - US chlorinated chicken to enter the single 
market by the back door.
   Some pro-hard Brexiteers have claimed that the WTOʼs 
Trade Facilitation Agreement that came into force in 2017 
will oblige the EU to treat the UK fairly, by which they 
mean the same way that the UK is treated now as a full 
EU member. This is not exactly the case. The Trade 
Facilitation Agreement is intended for Lesser Developed 
Countries to encourage transparency and the streamlining 
of Bureaucratic procedures. It does mean that the EU 
cannot discriminate against the UK, therefore in the 

absence of an FTA all the UK can expect is to be treated 
like any other third country, and that means tariffs, quotas 
and border checks.
   One of the negotiations with the EU that will be close to 
the top of the agenda is the splitting of the quotas that 
were negotiated at the EU level. This is not going to be at 
all easy. Commodities that have already been earmarked 
for such negotiations include sugar, beef and lamb. The 
early proposals for these negotiations have already 
attracted complaints from a number of other WTO 
members - notably and perhaps unsurprisingly the USA.
   So what impact will the impositions of tariffs, quotas and 
NTBs have on the UK? The question of NTBs whilst being 
the most onerous for businesses to navigate is the easiest 
to answer because the preparations for their introduction 
have been the most visible. Those lorry parks outside 
Dover for instance, the coning of motorway lanes in Kent 
and the growing number of job adverts for border staff (at 
the time of writing another 500 were announced).
   Exporters and importers will encounter a sudden rise in 
the bureaucracy of trade with a corresponding claim on 
valuable time, resources and cash in preparing the 
necessary paperwork such as customs declarations. In 
time this may well be greatly reduced but in the meantime 
in the absence of agreements with the EU for Brexit Day 
the lack of concessions will mean a shock to the corporate 
system. Under WTO rules the UK cannot lift NTBs 
unilaterally because they require agreement on rules and 
regulations between trade partners.
   As noted above the UK will face difficulties in the early 
days after Brexit because the split of existing EU quotas 
between the UK and the EU is unlikely to have been 
negotiated. What that will mean in practice remains to be 
seen and it may well be that the UK is reliant on a lot of 
goodwill in the early days. In some high profile cases such 
as fisheries the position is clearer than most - indeed the 
fisheries position seems to be the sole positive deriving 
from any form of Brexit.
   In March this year the Westminster Government 
published its proposed tariffs for an NDB scenario. The 
import tariffs kept in place (largely in order to protect 
certain industries) included 12.8% on lamb and goat meat; 
24% on tuna; 12% on shrimps and prawns; 15% on frozen 
fish; €18.4 - €24.9 per 100kg on various cheeses; €60.5 
per 100kg on most butters; and 10-22% on complete 
motor vehicles. As noted earlier the UKʼs plans to remove 
tariffs on other goods imported from the EU has already 
run into difficulties in that it contravenes WTO rules, unless 
the plans are extended to cover all WTO members.
   The House of Lords European Union Committee has 
been conducting a lengthy inquiry into the likely impacts of 
an NDB and have taken evidence from a wide number of 
trade, academic and advisory bodies. Almost universally 
they forecast that retail food prices are likely to rise by 
around 20%, not taking into account any other inflationary 
price pressures such as a drop in the value of
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Sterling. Within these forecast there are wide variations 
between different foodstuffs, for example retail beef prices 
could rise by as much as 39%, imported cheese retail 
prices by up to 32% on the back of a 33% wholesale price 
increase, whilst price rises would probably be lower for 
fresh fruit and vegetables at between 10 and 18%.
   It is interesting to note that the House Of Lords 
European Union Committee rejected the Minister of State 
for DEFRAʼ assessment that “the impact on food prices is 
quite marginal”, concluding that price rises resulting from 
the imposition of tariffs would be over and above any price 
fluctuations that would have occurred anyway.  
   The WTO does provide for a means of mitigating tariffs 
on agricultural and food products by way of Tariff Rate 
Quotas (TRQs). These provide alternative arrangements 
for products that would normally incur a high tariff. A TRQ 
allows for a product to be imported at low or no tariff rates 
up to a certain limit, above which the higher tariff applies. 
An example is the EU TRQ for lamb imports from New 
Zealand and Argentina that allows for 280,000 tonnes to 
be imported into the EU duty-free. This is also an example 
of a quota the split of which that would be subject to 
negotiation between the EU and the UK. Work on this is 
already well advanced and the House of Commons 
International Trade Committee reported to the House of 
Lords that “the UK and the EU have reached agreement 
on an approach for sharing TRQs - splitting the existing 
quotas by reference to three years of data on quota 
consumption. However, several major agricultural 
exporters have objected to this”. 
So clearly there is still plenty of work to be done.
   After the tariffs have washed through to consumers it is 
estimated that EU exports to the UK would decrease by 
30% whilst UK exports to the EU would fall by 22%. 
However, for the EU that 30% fall is on only 7% of total EU 
exports whilst in the case of the UK the 22% fall would be 
on 44% of total UK exports, so the impact is more 
pronounced for the UK.
   In the short to medium term it is becoming apparent that 
the impact of an NDB is being down-played by the 
Westminster government. The warnings have been there 
for some time, with one of the most authoritative being a 
leaked memorandum to cabinet ministers written earlier 
this year by Sir Mark Sedwill, the head of the Civil Service 
and a National Security Adviser. In it he warned that food 
prices could rise by up to 10% and that there would be 
severe disruption to fresh produce supplies. 
   The UK Food and Drink Federation (FDF) published a 
report in mid-July further highlighting the dangers an NDB 
would have on food availability, after a report from the 
House of Commons Committee on Exiting the EU stated 
that retail, food and drink will be amongst the sectors 
hardest hit. The FDF reported that within weeks “shoppers 
would notice significant and adverse changes to the 
products available, and random selective shortages. 
Limited shelf-life products would face the most immediate 

risk”. The FDF has estimated that an NDB would destroy 
almost 20% of the UKʼs £104bn turnover food and drink 
industry. The UK imports 28% of its food from the EU and 
a further 11% comes from outside the EU but via EU 
FTAs.
   The situation is made worse by the fact that there is no 
spare stock holding capacity - especially chilled- which in 
many cases has already been pre-booked for the 
Christmas period.
   In a 4 August, 2019 report for the UK medical journal 
“The Lancet” Professor Tim Lang picked up on these 
reports and the fact that the British public is deliberately 
not being informed of the likely consequences of an NDB. 
Indeed a £138m Government “Prepare For Brexit” 
campaign is about to be launched designed primarily to re-
assure the nation, rather than reflect the Governmentʼs 
own estimations of what will actually happen.
   The seriousness of the situation is made manifest by the 
fact that this is being treated behind the scenes as a 
National Security issue, with planning secrecy being a key 
component. Professor Langʼs article, whilst highlighting 
the food security implications of an NDB is equally 
concerned with the preparedness of the UK public and the 
impact on public health. He considers that this policy 
deserves full scrutiny at the very least.
   The No-Deal Brexit impact on wines, spirits and 
beers.
Tariffs on wines spirits and beers are dwarfed by the duty 
levied by the UK Government - typically £2.97 on a bottle 
of wine of between 5.5% and 15% ABV. Currently there 
are no tariffs on wines imported from the EU, and Chile 
and South Africa thanks to EU FTAs. An FTA being 
negotiated with Australia and New Zealand would add 
those two countries wines to the EUʼs tariff-free list. The 
Wine and Spirits Trade Association estimates that post an 
NDB tariffs on EU and third country wines will add around 
20p to the price of a bottle. This is only part of the story 
though because the introduction of NTBs on Brexit Day + 
1 would see each consignment of wine coming into the UK 
facing costs for technical analysis testing for compliance 
with new regulations covering criteria such as total and 
actual alcoholic strength, dry extract, total acidity, volatile 
acidity, citric acid and sulphur dioxide. The testing itself 
would add around £20 cost to a consignment, whilst 
dealing with the paperwork will carry its own cost. 
Downward pressures on Sterling will add to those costs.
   In its submission to the House of Lords European Union 
Committee the Wine & Spirit Trade Association stated that 
“[an NDB] would lead to job losses, investment cuts, a decline 
in sales and potential business relocation. Under WTO 
schedules, customs tariffs would be imposed on wine, probably 
raising the price for consumers. Non-tariff barriers would present 
challenges regarding access to stock, transit availability, bonded 
warehouse space, packaging, machinery, access to labour and 
securing supply of future wine vintages.”



Lindores Abbey Cocktail of the Month

Aqua Vitae Summer Punch
(This recipe serves 4)
      Ingredients: 
	
 200mls Lindores Abbey Aqua Vitae
     100ml White Port
	
 400ml Mediterranean Tonic
	
 4 wedges of orange, 4 sprigs of mint
	
 Stir the ingredients with a spoon or ladle so that all flavours combine. 
	
 Quickly chill and serve in a jug over cubed ice with a mint sprig garnish.

Alcohol-free wines and ciders   
   As with beer and Barbican long gone are the days when 
the only alcohol-free wine offering was Eisberg, or Schloer 
for grape juice. The world has definitely moved on and 
there has been a lot of innovation in the intervening years.
   To kick off there are two types of non-alcoholic wine, one 
with absolutely no alcohol and the other where the alcohol 
content is no more than 0.5%. Because the alcohol content 
of wine has an impact on flavour those seeking to cut down 
on their alcohol intake are recommended to look to the 
low-alcohol varieties, especially when it comes to reds, as 
there is a noticeably better flavour with them compared to 
those with a zero ABV.
   The experts also strongly recommend that care is taken 
with serving low and no alcohol wines at just the right 
temperature, especially whites and roses. 
   There is a wide range of wines available and the 
supermarkets have embraced them, producing a number 
under their own labels and which seem to be highly 
thought of.

   The website www.deliciousdrinksshop.co.uk specialises 
in alcohol-free drinks and lists almost 70 still wines in a 
variety of styles plus a further 50-odd sparkling wines.
   As is to be expected there has been a large number of 
reviews of the “top 10 lo/no alcohol wines” type in the 
newspapers and online. Amongst these certain names  
make regular appearances. Whether this is because of 
difficulties in obtaining some other wines is unclear. That 
being notable names that crop up frequently include Sutter 
Home, St Regis, Rawsonʼs Retreat, Leitz Eins, Torres 
Natureo. For reds Rawsonʼs Retreat Cabernet scores well, 
whilst Torresʼ use of muscat grapes is apparently a logical 
choice for the basis of a no-alcohol white wine.
   With regard to lo/no alcohol ciders although the market is 
less well developed there is a growing choice out there and 
most of the major cider makers have embraced the 
concept. Magners, Kopparberg, Stowfords Press, Old 
Moat, Braxzz, Rekorderlig, Martinelliʼs and Cidona all have 
lo/no offerings. Time to try a few maybe, and not feel guilty!

   The impact of an NDB on the UK logistics industry will 
have a knock-on effect on availability, supplies and 
deliveries of a wide range of goods. In their submission to 
the House of Lords committee the Freight Transport 
Association said that “in a worst case scenario, no deal could 
result in immediate imposition of new customs, sanitary and 
phytosanitary checks at the border. There could be a lack of 
adequate infrastructure at ports, airports and the Irish land 
border, as well as a lack of personnel and capacity in inspection 
facilities. This could lead to missed deliveries and the spoiling of 
perishable loads. The recruitment and training of new customs 
officials would take some years. The FTA also noted the 
uncertain impact on EU citizens working in the UK—14% of LGV 
drivers, 18% of forklift drivers and 26% of warehouse operatives 
in the UK are estimated to be EU nationals without a UK 
passport.”
   Conclusions
   Much of these concerns have been dismissed by 
proponents of Brexit as “project fear” on the basis that it 
will be all right on the night and that disruptions and 
distortions arising from any form of Brexit will be short 

term and minimal and that the potential benefits outweigh 
the risks. 
   For the time being it is a judgement call on the part of 
the individual as to whether to believe the assurances of 
the new Westminster Government or the warnings of a the 
experts. We do not have long now to wait - just over two 
months when you read this. 
   Either way it would be prudent to prepare and there is 
still some time for each licensee to take what steps they 
can to mitigate the risks faced by their respective 
businesses. Having said that, if we are in for a grim new 
world, even if it is temporary, whether months or years, 
again it would be prudent to batten down the hatches for a 
stormy voyage.
   All we can hope is that the famous words of Private 
Frazer will prove to be inappropriate:

   “Weʼre doomed. Doomed!”

A “No-Deal” Brexit and the WTO continued  
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Next Licensing Board meeting:! ! !      7 October, 2019# # # 4 November, 2019
  Last date for Boardʼs Receipt/Copying/Registration             20 August, 2019# #        17 September, 2019
  Letters to Applicants/Neighbours                                          27 August, 2019# #        24 September, 2019
  Advertisement                                                                   3 September, 2019# # #  1 October, 2019
  Pre-Meeting                                                                    24 September, 2019# #             22 October, 2019
  Last date for objections and representations                  24 September, 2019# #             22 October, 2019
  Issue Agenda                                                                  27 September, 2019# #             25 October, 2019

Licensing Board

Thorntons LLP are our legal 
advisors of choice and are available to 
consult on a range of matters besides 
licensing, including employment, 
immigration, wills and powers of 
attorney. They offer special scale rates 
for FLTA members. A separate leaflet 
has been produced by Thorntons 
covering the full range of benefits they 
are offering to members.

Condies provide a helpline for tax 
and accounting matters. Condies are 
based in Dunfermline and Edinburgh 
and provide a wide range of proactive 
business advice in addition to 
traditional accountancy services. They 
are long standing friends of Fife LTA.

Lindores Abbey Distillery is the 
latest addition to Scotland’s distilling 
estate and is built on the site of the 
historic Lindores Abbey, which also 
happens to be the location for the 
first written record of whisky 
production.

            Our Sponsors                                       A Man Walked into a pub...

This is a variation on a joke that the late comedy actor Alfred Marks told on 
Parkinson many years ago.

(A quick explanation: “Ockers” are the crude, rough sheep and cattle 
farmers of the Australian outback.)

An ocker wedding was taking place at an outback pub. Everybody is 
having a good time, blowing the froth off a few, until the best man 
bangs on the bar, gets up on a chair and says "Folks! Can I have 
yer attention. I'm afraid we're gonna have to call the wedding off. 
We've just run out of beer and some joker has screwed the bride!"

Because the guests have all come a long way nobody is keen to 
make a move too quickly. Just as well because about 40 minutes 
later the best man bangs on the bar again and says "Folks! Yer 
attention again! It's OK! The wedding's back on. Jacko went off to 
town about half an hour ago to get some more beer and he should 
be back in the next hour....Oh, and the joker who screwed the bride, 
he's apologised!"

MPLC Licences

 A large number of Personal Licence holders did not submit their 10 year 
renewal paperwork by the 31 May deadline and this includes around 30 
designated Premises Managers. Consequently these people are having to 
start the Personal Licence application process from scratch, which is adding 
to the training/re-training burden. This should be borne in mind when 
making arrangements for either refresher or 10 year renewal training and it 
is worth double checking the due dates for yourself and your staff so as not 
be be caught out.

               Book early to avoid disappointment!
      Contact John Barclay on 01333 303153 or by email on 
                   jonmagbar@blueyonder.co.uk

   The Motion Picture Licensing Company launched their licence in 2017 
covering the showing of TV programmes other than sport covered by 
subscriptions such as Sky and news. They have now geared up and are 
pushing the take up of the licence aggressively.
   The easiest way to avoid yet another annual fee is to be careful in what is 
shown on TVs in public areas.  What complicates matters is that the 
copyright owners that the MPLC claims to represent are only a proportion 
of those with content that is broadcast from day to day. In other words if 
you subscribe to Sky leave the TV tuned to Sky.
   We have been aware for some time now that the licensing companies and 
the subscription TV companies are using utility meter readers as inspectors 
to monitor what is shown and to report back. Beware!

Training
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Business Gateway Courses 
August onwards   

Social Media Advanced Mktng 27.8.2019 09.30 - 12.30 Business Gateway Saltire House G’rothes
Health & Safety A Basic Guide 28.8.2019 09.30 - 12.30 Business Gateway Saltire House G’rothes
Wordpress for Beginners 29.8.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Bookkeeping 2.9.2019 18.00 - 21.00 Business Gateway Saltire House G’rothes

Start Up Bus. Planning/Finance 2.9.2019 18.00 - 21.00 Business Gateway Saltire House G’rothes
Managing Yr Online Reputation 3.9.2019 09.30 - 12.30 Business Gateway Falkland Gate G’rothes
Running your new business 3.9.2019 14.00 - 15.00 Business Gateway Saltire House G’rothes

Results From Your Website 5.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Marketing Your Business 9.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Bus Expenses & Cap. Allowncs 10.9.2019 09.30 - 12.30 Business Gateway Saltire House G’rothes
Advertising & Promotion 16.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Women’s Enterprise Scotland 1 16.9.2019 10.00 - 16.00 Business Gateway Falkland Gate G’rothes
Digital Marketing Strategy 19.9.2019 09.30 - 12.30 Business Gateway Falkland Gate G’rothes
Running your new business 19.9.2019 14.00 - 15.00 Business Gateway Holiday Inn  Dunfermline
Mastering Selling Skills 23.9.2019 14.00 - 15.00 Business Gateway Izatt Ave, Dunfermline
Improve Search Engine Ranking 24.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Trip Advisor Marketing 24.9.2019 09.30 - 12.30 Business Gateway Falkland Gate G’rothes
Newly Self Employed - Basics 25.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Wordpress Intermediate 26.9.2019 09.30 - 12.30 Business Gateway Izatt Ave, Dunfermline
Women’s Enterprise Scotland 2 29.10.2019 10.00 - 16.00 Business Gateway Falkland Gate G’rothes
Women’s Enterprise Scotland 3 7.1.2020 10.00 - 16.00 Business Gateway Falkland Gate G’rothes
Women’s Enterprise Scotland 4 3.3.2020 10.00 - 16.00 Business Gateway Falkland Gate G’rothes

NB - All these courses are free to attend. Phone 01592 858333 to book a place 

                                              or to get more details.



Thorntons LLP are our legal 
advisors of choice and are 
available to consult on a range of 
mat ters bes ides l i cens ing , 
i n c l u d i n g e m p l o y m e n t , 
immigration, wills and powers of 
attorney. They offer special scale 
rates for FLTA members. A 
separa te l e afle t ha s been 
produced by Thorntons covering 
the full range of benefits they are 
offering to members.

Condies provide a helpline for 
tax and accounting matters. 
C o n d i e s a r e b a s e d i n 
Dunfermline and Edinburgh and 
provide a wide range of proactive 
business advice in addition to 
traditional accountancy services. 
They are long standing friends of 
Fife LTA.

Lindores Abbey Distillery 
i s t h e l a t e s t a dd i t i on to 
Scotland’s distilling estate and is 

built on the site of the historic 
Lindores Abbey, which also 
happens to be the location for 
the first written record of 
whisky production.

  Contacts

The Nip Editor : Jeff Ellis
           jeffellis1957@btinternet.com
           07543 101603

FLTA Acting Secretary: Jeff Ellis    

Membership Secretary: Colin Boyle
             colinaboyle@hotmail.co.uk
             07900 244223

FLTA President: Brian Gordon
             tavernhouse.gordon@aol.co.uk
             01334 653305

Premier Purchasing Group

Ian & Lyn Ladd
info@ppg-uk.co.uk
01592 750106                  
-------------------------------------------------------------
Fife Business Gateway

Graeme Ferguson
Graeme.Ferguson@fife.gov.uk
07850 212195
-------------------------------------------------------------
Fife Licence Training

John Barclay
jonmag@blueyonder.co.uk
01333 303153
-------------------------------------------------------------
Jamie Faulds
fifelicencetraining@gmail.com
07748 590212
-------------------------------------------------------------
The Pub Is The Hub

Gordon Izatt
kinrossconsult@aol.com
07989 559583
-------------------------------------------------------------
Condies

Cliff Fleming
cliff.fleming@condie.co.uk
01383 721421
-------------------------------------------------------------
Thorntons

Gillian Buchanan
gbuchanan@thorntons-law.co.uk
01382 229111
-------------------------------------------------------------
UKi Direct

Mike Howard
mhoward@ukidirect.co.uk
01347 822922
-------------------------------------------------------------
UK Hospitality

Willie McLeod
wmcleod@ukhospitality.org.uk
07836 769110
-------------------------------------------------------------
Tay Cities Deal

Mo Saunders
morag.saunders@taycities.co.uk
01382 434007
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